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Solar activity trends



Oregon now has more than
100 MW and 10,000 solar electric systems
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Commercial market rebounding
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Strong start for residential

Bars = Count of projects
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More homeowners purchasing systems

35% Purchased 44% Purchased 61% Purchased
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Residential prices falling, commercial variable
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Solar Incentives 101



Or: why Is

Energy Trust dropping
the PGE Residential
Incentive by more than
10% today ?



Drivers for setting solar incentives
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Max possible incentive = above market cost
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Often budget constraints drive reductions
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Demand drives stepped incentive reductions

$5.0
Esp_ecia_lly £
considering =
seasonall growth 54.0
Step 4 1 -
$0.70/W Running above Lo
last year $3.0
Step 3 -~
$0.80/W Running above
target $2.0
Step 2 !
$0.90/W -
$1.0
Step 1 7z
<7 2015 PGE Residential
$095/W - Reser\a’aticnns?SI o
[ T T T T T T T T T T . $_
J F M A M J J A S O N D

Application date

Energy Trust incentive reservations



External policies impact demand and AMC
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End of VIR shifts
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Falling costs also driving incentive reducti
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Falling costs also driving incentive reductions

$7.00

Avg Capital
/ Cost
$6.00

Life-cycle Cost

Average Cost/Value per Watt, PGE Residential

$5.00
Cost Forecast:
(2%)/QTR

/ $4.00

$3.00

$2.00

$1.00

I T T T T T T T $0.00

1/2011 1/1/2012 1/1/2013 1/1/2014 1/1/2015 1/1/2016 1/1/2017 1/1/2018 1/1/2019

Application Date



Falling costs also driving incentive reductions
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Falling costs also driving incentive reductions

$7.00

Avg Capital
/ Cost
$6.00

Life-cycle Cost

$5.00
Cost Forecast:
(2%)/QTR

/ $4.00

$3.00

$2.00

$1.00

I T T T T T T T $0.00

1/2011 1/1/2012 1/1/2013 1/1/2014 1/1/2015 1/1/2016 1/1/2017 1/1/2018 1/1/2019

Application Date

Average Cost/Value per Watt, PGE Residential



Falling costs also driving incentive reductions
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Falling costs also driving incentive reductions
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Falling costs also driving incentive reductions
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Falling costs also driving incentive reductions
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Falling costs also driving incentive reductions
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Falling costs also driving incentive reductions
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Dave McClelland

Program Manager - Solar

dave.mcclelland@energytrust.org
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